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Forward-looking statements
Certain information set forth and given in this presentation contains “forward-looking information”, including “future
oriented financial information” and “financial outlook”, under applicable securities laws (collectively referred to herein as
forward-looking statements). Except for statements of historical fact, information contained herein constitutes forwardlooking statements and includes, but is not limited to, the (i) projected financial performance of ViroGates A/S
(ViroGates); (ii) the expected development of ViroGates’ business, projects and joint ventures; (iii) execution of
ViroGates’ vision and growth strategy, including with respect to future M&A activity and global growth; (iv) sources and
availability of third-party financing for ViroGates’ projects; (v) completion of ViroGates’ projects that are currently
underway, in development or otherwise under consideration; (vi) renewal of ViroGates’ current customer, supplier and
other material agreements; and (vii) future liquidity, working capital, and capital requirements.
Forward-looking statements are provided to allow potential investors the opportunity to understand management’s
beliefs and opinions in respect of the future so that they may use such beliefs and opinions as one factor in evaluating
an investment.
These statements are not guarantees of future performance and undue reliance should not be placed on them. Such
forward-looking statements necessarily involve known and unknown risks and uncertainties, which may cause actual
performance and financial results in future periods to differ materially from any projections of future performance or
result expressed or implied by such forward-looking statements.
Although forward-looking statements contained in this presentation are based upon what management of
ViroGates believes are reasonable assumptions, there can be no assurance that forward-looking statements will prove
to be accurate, as actual results and future events could differ materially from those anticipated in such statements.
ViroGates undertakes no obligation to update forward-looking statements if circumstances or management’s estimates
or opinions should change except as required by applicable securities laws. The reader is cautioned not to place undue
reliance on forward-looking statements.
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•

International medical technology company

•
•

Headquartered in Denmark
Listed on NASDAQ First North Growth Market CPH
– Ticker “VIRO”
Develops and markets prognostic products for the
healthcare sector

•

Clinical
data
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ViroGates’ business
Helps Acute Medical physicians to safely discharge patients

Proprietary biomarker testing branded suPARnostic®

More than 500 peer reviewed publications support clinical claims

CE-IVD marked products and clinical customers

“Emergency departments are facing increased pressure from
patients seeking care. suPAR is in my view a promising tool to
stratify the risk in all the medical patients. suPAR may well
emerge as a suitable tool for doctors to cope with the
overcrowding issues”

PROF. FRANK TACKE MD
University Hospital Charité Berlin
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How to use suPARnostic®
in the patient flow
Personal walk in

Ambulance

Triaging
of patients

General Practitioner

Emergency
Department

56%

32%

12%

of patients
suPAR ≤3ng/ml

of patients
suPAR 3-6ng/ml

of patients
suPAR ≥6ng/ml

Little risk of life-threatening
disease
The patient is sent home
without hospitalization

Diseased patients
Supports that the patient
needs further clinical
attention

High risk patients with possible
life-threatening disesase
Clinical attention and
hospitalization urgently needed

ViroGates
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What can you achieve with suPAR?
Gain efficiency and
release resources

Treat the right people –
take the right decisions

RELEASE RESOURCES
Free resources and budget
from non-sick to the
treating the sick

AVOID ULTIMATE ERRORS
Save lives from avoiding
sending home a deadly
sick

INCREASE EFFICIENCY
Increase efficiency in
daily work from better
and faster decisions

INCREASE PATIENT
SECURITY
Ensure we do not treat
non-sick people

AVOID HOTEL COSTS
Avoid hospitalization of
non-sick patients

EMPLOYESS NOT IN DOUBT
Remove doubt from
employees, increase their
everyday decision security

ViroGates
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Prognosis and risk
stratification
• Green – less urgent
In underlying healthy condition
• Red – urgent
Needs immediate attention

Martin Schultz, MD, PhD thesis 2018

Survival plot stratified by soluble urokinase plasminogen activator
receptor (suPAR) levels of patients from the emergency
departments at Hvidovre Hospital and North Zealand Hospital,
Denmark. N=9,591.

ViroGates

suPAR – improves triaging

• suPAR improves predictions made by early
warning score (EWS)
• Improves triaging classification in the ED
• suPAR reveals low risk patients – NPV= 1.0

Rasmussen et al. Critical Care Medicine, 2018, 46(12); 1961-1968
Schultz et al. Scandinavian Journal of Trauma, Resuscitation and Emergency Medicine, 2019, 27:43
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Included
N=4420

Standard
triaging (%)

Triaging with
suPAR (%)

Red
category

251 (4.9)

369 (9.0)

Orange
category

1241 (28.5)

445 (10.1)

Yellow
category

1243 (28.1)

1267 (28.7)

Green
category

1721 (38.9)

2312 (52.3)
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Significant savings potential in acute care
Huge savings potential in Acute Care
EURm
870

368
293

243
87

112,4

63,3

82,4

91

7,8

Denmark

Germany

Cost of using suPARnostic®

Spain

Net healthcare savings

Italy

France

51,6

29

Poland

ViroGates

Acute care

Post acute care*

Europe

240

99

NA

210

87

RoW

€1.7 billion market opportunity in Acute and Post Care testing
Million Euro

600

497

5.300 hospitals in the US
7.165 hospitals in EU
of which 4.657 provide Acute Care
https://www.reference.com/business-finance/manyhospitals-europe-ebd8c28aa6dfd43d#
HHOPE Hospitals in Europe Healthcare Data 2012 p.14
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Significant future opportunities beyond AC & PAC
GP Physicians

Private Health test

19 billion Euro market
opportunity

27 Billion Euro market
opportunity

• Health screens and regular
visits at the GP offices

• Private Health tests are
conducted at independent
labs/pharmacies and with
specialist doctors/Health
clinics

Based on clinical chemistry and immunology tests conducted today - Frost & Sullivan ”Analysis of the
US clinical laboratories Market 2015”

ViroGates

suPARnostic® TurbiLatex – for
easy integration
• Easy to use
• Validated
• Verified
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Pilot use - Cases

Dr. Dupuy Montpellier France:
“Recent international publications confirm
that suPAR is a marker of poor
prognosis in a large number of diseases,
particularly in cardiovascular
diseases. It is in this area at first that
we wanted to test this biomarker.”
Dr Lindo – Villarobledo Spain
“The usefulness of suPAR in the ED
decision making is not only validated via
the literature but also via the test we
have carried out just now; and we have
found that
Dr Callejas – Villarobledo Spain
suPAR is surely an important prognostic
tool for the ED.”
“Yes, in the moment when one is
deciding about discharging a patient, the
support we get from knowing the suPAR
value is important.”
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Virogates A/S deployment of proceeds

Status & outlook

Use of proceeds (m€)
Product
development

Adequate product offering in place
Clinical validation in place
Health economics in place
Clinical
documentation

2.0
1.0

Commercial execution
6.6

0,4
IP

The investment will secure cash flow
positive business

Commercial execution
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The team
The Management team

Non-Exec. Board

Jakob Knudsen (CEO) LL.M & MBA
15+ years operational experience in life
science, CEO ViroGates A/S since 2011
CCO and CFO (Egalet Inc. Nasdaq
EGLT) 2007-2011, Sales and Marketing
and head of Business development
(ALK-Abelló – Nasdaq ALK-B) 1999-2007

Dr. Lars Kongsbak (Chairman)
25+ years operational experience in
life science incl. diagnostics

Mark Hvidberg da Silva (CFO)
10 years experience in consultancy &
finance, CFO ViroGates A/S since 2019,
Prev. QVARTZ, Nova Founders and
Novozymes

Dr. Jesper Eugen-Olsen PhD, CSO
Co-founder
+30 years of research experience and
author of +100 peer rev. scientific
publications, Head of Research dept.
Hvidovre Hospital
Dr. Thomas Krarup PhD, VP Sales &
Marketing
+25 years of commercial experience in
diagnostics from Radiometer Medical,
Becton Dickinson, Roche

Bernd Uder
25+ years operational experience in
life science incl. diagnostics

Dr. Jørgen Thorball
25+ years experience in life science
incl. diagnostics & in building
companies

Lars Krogsgaard
25+ years experience in building
global companies
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Product offering

Product

suPARnostic®
AUTO Flex ELISA

suPARnostic®
Quick Triage

suPARnostic®
TurbiLatex

Detection platform

Application

R&D use & clinical lab

Near patient use

Automated, centralized
laboratory

Immuno-detection
technology

ELISA

Lateral flow

Turbidimetric

Year of market
introduction

2009 (CE-IVD marked)

2015 (CE-IVD marked)

2018 (CE-IVD marked)
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Highlights from Q3 2018 Report
•

First 9 months revenues amounted to 3.121 million DKK (2.490 million DKK) (25% up)

•

Operating loss of -12.694 million DKK (-14.914 million DKK)
• IPO cost 5.2 million DKK last year

•

Total Cash flow was -12.458 million DKK (61.124 million DKK)
• Cash flow from financing activites 0 million DKK (74.457 million DKK)
• Cash flow from operating activites -12.087 million DKK (-13.333 million DKK)

•

Total Equity september 30th was 48.993 million DKK (64.620 million DKK)
• Net Cash of 47.625 million DKK (62.590 million DKK)

•

36 hospitals in 8 countries were testing suPARnostic®
• One hospital Montpellier in France converted to clinical customer
QIAGEN and ViroGates announced a partnership that suPARnostic® is now available on
QIAGENS aLF platform and ViroGates will act as an appointed distributor of the aLF
system.

•
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Thank you for your attention!

Questions?

Jakob Knudsen, CEO
jk@virogates.com - +45 2226 1355
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