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Invitation to subscribe for shares in
ViroGates A/S

ViroGates A/S . Banevaenget 13 . 3460 Birkerød . Denmark . CVR no. 25734033

In case of any discrepancies between the wording of
this Investment Brochure and the official Company
Announcement made via Nasdaq First North Growth
Market Denmark on 15 June 2022, the wording of the
Company Announcement shall prevail.
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Letter from the CEO
ViroGates is on a mission to improve patient care and reduce healthcare costs in hospitals by improving patient triage.

Aging populations, growing number of chronic and infectious diseases, and an

increasing shortage of skilled physicians, nurses and other healthcare providers

Revenue and gross profit margin

put healthcare systems under immense pressure.

3,500

ViroGates’ suPARnostic® products focus on reducing the burden on healthcare

3,000

systems by improving efficiency through early identification of low-risk patients

We have come far since our Initial Public Offering in June, 2018. Despite the

global COVID-19 pandemic significantly disrupting, not only the healthcare in-

dustry, but the entire world, we have managed to adapt and grow the business.
We have managed to grow from one hospital customer in 2018 to 33 hospital
customers in Q1, 2022. We have managed to grow from no clinically relevant

sales in 2018 to +70 percent clinically relevant sales in 2021. We have managed to
grow beyond emergency department triaging to guiding a life-saving treatment

80%
70%

2,500
DKK ('000)

for discharge and high-risk patients for hospitalization and treatment.

90%

60%

2,000

50%

1,500

40%
30%

1,000

20%

500

10%

0

0%

in COVID-19. We have witnessed the number of peer-reviewed scientific suPAR
publications increasing from more than 500 in 2018 to more than 800 in 2021.

Revenue

Gross Profit Margin
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We will use the experiences of the first years
as a commercial company to further boost
growth.

Looking ahead, we will use the experiences of the first years as a

commercial company to further boost growth. Aside from ensuring

sufficient runway for our strategic focus on acute care in Europe due to the
uncertain course of the pandemic, we will pursue two additional growth
initiatives.

1) We will strengthen our position in Europe by applying for reimbursement
codes in selected markets.

2) We will position suPARnostic® for an entry into the United States with
further laboratory work, local studies and regulatory filings.

suPARnostic® still has significant, unrealized potential in further improving
the efficiency in the increasingly overburdened healthcare systems.

We will work hard to unlock this potential for ViroGates, and we hope you
want to be part of our journey.

Jakob Knudsen

Chief Executive Officer
Jakob Knudsen

Chief Executive Officer
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Why invest in ViroGates?

The business
model

The market
potential

The scientific
foundation

• ViroGates has a proven business model with
~90% recurring revenue and +70% clinical sales

• ViroGates holds a unique and patentprotected market position

• High gross margins at +75%

• +500 million € Acute care market potential
in Europe and North America

• ViroGates possess a strong scientific
foundation with over 800 publications in
leading peer-reviewed journals, e.g. Nature
Medicine, New England Journal of Medicine
and JAMA, and +100 new articles published
in 2021

• Recent rapid growth in customer onboarding
– doubling the number of routine customers
to 33 in Q1 2022 compared to 15 in Q4 2021
• 18 distributors of ViroGates’ products
• suPARnostic® orders from more than 20
countries in 2021

• +100 million € COVID-19 market potential in
Europe and North America
• Ample opportunities beyond core segments

• EMA-approved guidance of COVID-19
treatment since December 2021
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ViroGates at a glance
Introduction
ViroGates is an international in vitro diagnostics

company headquartered in Denmark and listed on

Nasdaq First North Growth Market Copenhagen, ticker

“VIRO”. The company develops and markets prognostic
products for the healthcare sector. The products are
primarily used at emergency departments in hospi-

tals to improve clinical decisions on hospitalization or

discharge of acute medical patients. This may lead to

better clinical outcomes, faster discharge, and optimization of healthcare resources. The products can also
be used for the prognosis of lifestyle-related diseases such as cardiovascular disease, type 2 diabetes,
cancer, etc.

ViroGates’ suPARnostic® product range measures the
suPAR (Soluble urokinase Plasminogen Activator Re-

ceptor) protein in the bloodstream. An elevated suPAR
level is associated with the presence and severity of a

broad range of acute and chronic health issues and is
associated with short term mortality. A low suPAR level

is associated with good prognosis and low risk of short
term mortality. suPARnostic® provides for quick health
assessment in only 10-20 minutes via simple blood
sampling.

5

6

ViroGates | Invitation to subscribe for shares

suPAR as prognostic tool
What is suPAR?

•
•
•
•
•
•
•
•

Today, suPAR is considered a general risk status
biomarker indicating:
• Disease presence (acute, chronic, infectious, and
non-communicable)
• Disease severity & progression
• Organ damage

Cardiovascular diseases
Kidney diseases
Cancer
Diabetes
Liver diseases
Infectious diseases
Respiratory diseases
Rheumatic diseases

The suPAR level is not related to specific diseases and
is not affected by circadian changes, short-term life
circumstances (e.g. fasting), or temporary illnesses
(e.g. influenza).

• Mortality risk

Prediction of disease severity over time using suPAR
Recreated from Martin Schultz, 2018

1.0

0-2 ng/ml
2-4 ng/ml

0.9
4-6 ng/ml
0.8
Survival

In essence, the higher the level of suPAR, the worse
the prognosis. suPAR is supported by strong scientific
evidence across a wide range of diseases, for
example:

suPAR is the biomarker detected by ViroGates’ suPARnostic® products and is a protein found in human
plasma. The suPAR molecule was first described in
1993 and in 2000 it was found to be predictive of
outcome in HIV infection. Following this discovery,
it became clear that suPAR was also elevated and
predictive of outcome in many other diseases.

6-8 ng/ml
0.7
8-10 ng/ml
0.6
>10 ng/ml
0.5
0.4
0

30

60

90

Time (days)
Recreated from Martin Schultz, 2018

Elevated suPAR

Diabetes

Kidney disease

Cancer

Liver disease
D

1

D
Respiratory disease
Infectious disease

D

2

3

Elevated
suPAR

Rheumatic disease
Cardiovascular disease

The figure shows the chance of survival over 90 days
depending on the patient’s suPAR level. A high-risk
patient with higher suPAR level (higher ng/ml) is
associated with a significantly lower chance of 30-, 60and 90-day survival.
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Compared to standard triaging, suPARnostic® reveals significantly more low-risk patients and slightly more high-risk patients

Personal
walk
in
Personal
walk
inin
Personal
walk

Triage group
Triage group
group
Triage

No suPARnostic*
®
No suPARnostic
suPARnostic
®
No
Share of patients
Share of patients
Share of patients

Low
Low risk
risk
patients
patients
patients

Ambulance
Ambulance
Ambulance

suPAR-supported triaging
suPAR-supported triaging
triaging
suPAR-supported
Share of patients
Share of patients
Share of patients

Low
LOW
RISK risk
PATIENTS

LOW RISK PATIENTS
39%
39%
39%

MODERATE
RISK
Moderate
risk
Moderate
risk
Moderate
risk
PATIENTS
patients
patients
patients

MODERATE RISK

High risk
HIGH
RISK PATIENTS
High
risk
High
risk
patients
patients
patients

52%
52%
52%

57%
57%
PATIENTS

39%
39%

57%

5%

5%
5%

General
Practice
General
Practise
Practise

* Early Warning Score
* Early
Warning
Score
* Early
Warning
Score
Rasmussen et al. Critical Care Medicine, 2018, 46(12); 1961-1968
Rasmussen
al. Critical
Medicine,
46(12);
1961-1968
Rasmussen et al.etCritical
CareCare
Medicine,
2018,2018,
46(12);
1961-1968
Schultz et al. Scandinavian Journal of Trauma, Resuscitation and Emergency Medicine, 2019, 27:43
Schultz et al. Scandinavian Journal of Trauma, Resuscitation and Emergency Medicine, 2019, 27:43
Schultz
et
al.
Scandinavian
Journal
of
Trauma,
Resuscitation
and Emergency
Medicine, 2019,
27:43
Numbers may not add up due to rounding. Orange and yellow
category combined
to “moderate
risk patients”
Numbers may not add up due to rounding. Orange and yellow category combined to “moderate risk patients”
Numbers may not add up due to rounding. Orange and red category combined to “moderate risk patients”

HIGH RISK PATIENTS

39%

9%

9%
9%

Outcome
Outcome
Outcome
Improved patient care and
Improved patient
patient care
care and
and
Improved
reduced healthcare
costs:
reduced healthcare
healthcare costs:
reduced
• More discharges costs:
•• More
More discharges
discharges
• Shorter hospital length-of-stay
Shorter hospital
hospital length-of-stay
length-of-stay
•• Shorter
• Fewer readmissions
•• Fewer
Fewer readmissions
readmissions
Empowered clinical staff:
Empowered
clinical
staff:
• More confident
discharge
Empowered
clinical
staff:

More
confidentdecisions
discharge
and admission
•• More
confident
discharge
and
admission
decisions
and admission decisions

8

ViroGates | Invitation to subscribe for shares

suPARnostic® in COVID-19
suPARnostic® has proven to be a valuable tool in the

The commercial potential

In collaboration with the Hellenic Institute for the Study

cines Agency (EMA) recommended the approval for

fight against COVID-19

of Sepsis led by Professor Evangelos J. GiamarelosBourboulis, ViroGates set up a prospective and

interventional study investigating early identification
and treatment of COVID-19 patients.

The SAVE-MORE study was designed as a phase III ran-

domised controlled trial (RCT). The study included 1,060
COVID-19 patients of whom 606 patients had a suPAR
above 6 ng/mL and were randomized to treatment

with anakinra or placebo across 37 sites in Greece and
Italy. The study found that early identification of high-

risk patients with suPAR above or higher than 6 ng/mL
followed by treatment with anakinra resulted in a 64

Following the SAVE-MORE study, the European Medi-

• 2.78 times better improvement of overall clinical status in
patients with moderate and severe COVID-19 pneumonia

17 December 2021.

• 28-day mortality decreased

The European Commission granted the extension on

The commercial potential for ViroGates in COVID-19 is
course of the pandemic. However, the interest in using
suPAR to guide treatment, increased immediately

after the EMA approval. In addition, ViroGates’ sales
representatives and distributors are collaborating

with Sobi’s sales representatives in multiple European
markets to realize the commercial potential.

percent relative decrease in mortality, which reached

promising. This strengthens the belief that COVID-19

with cytokine storm. The results were published in
Nature Medicine on 3 September 2021.i

• Hospital stay was shorter

still unknown and dependent on the highly uncertain

The first results of the Sobi collaboration and COVID-19

80 percent relative decrease in mortality for patients

Early anakinra treatment for COVID-19 guided by suPAR

suPAR-guided treatment of COVID-19 with anakinra.

percent relative reduction of patients progressing into
severe disease and mortality. It also resulted in a 55

New study results

Personal walkPersonal
in
walkPersonal
in
walkPersonal
in
walk in
®
Triage group Triage
group Triag
No suPARnostic
No

Patients requiring supplemental oxygen
Low risk
patients

sales efforts towards the end of the year are

can serve as a commercially attractive segment for

ViroGates. Lastly, the significant increase in awareness

Ambulance

<6 ng/ml

Ambulance Ambulance
suPARnostic®
by ViroGates

of suPAR amongst healthcare professionals based on
COVID-19 activities is expected to positively impact
sales in the strategically important acute care
segment positively.

Standard of care
General

General

No expected benefit from
Practise
Practise
anakinra treatment

Share of patients Sha

Low risk
patients

L

39%
p

Ambulance
Moderate riskModerate riskModer
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p

High risk
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High risk
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Anakinra treatment
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H
p
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Benefit from anakinra
treatment
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Resuscitation
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of Trauma,
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Kyriazopoulou, E., Poulakou, G., Milionis, H. et al. Early treatment of COVID-19 with anakinra guided by soluble urokinase plasminogen receptor plasma levels:
a double-blind, randomized controlled phase 3 trial. Nat Med 27, 1752–1760 (2021). https://doi.org/10.1038/s41591-021-01499-z
i
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Market overview

Primary market

COVID-19 Market

Companion diagnostics

ViroGates’ primary market is in emergency depart-

In addition to emergency departments, we focus on

In the future, we estimate an addressable market size

emergency departments since the hospitals need to

panion diagnostics collaborations with pharmaceuti-

tious, immune system, respiratory, digestive system

+500 EURm

ments. suPARnostic®’s prognostic value is ideal for

make fast triaging decisions on a large volume of patients. In addition, ViroGates believes that to succeed

+100 EURm

COVID-19 departments and will embark on new comcal companies.

in other specialty areas, the emergency departments

For COVID-19, we estimate that approximately 50% of

the first point of contact in the hospital system for the

plementary oxygen and thus a suPAR test. Based on

need to have direct experience with suPAR as it is often
patient.

Based on data from hospital admissions, we see that
approximately 2.5 percent of the population is visit-

ing an emergency department during a year. Taking

local price considerations into account, this leaves an
estimated addressable market size of +500 EURm in
Europe and North America.

• North America: ~230 EURm
• Europe: ~280 EURm

the patients admitted to the hospital will need sup-

data from 2020 and 2021, this indicates an addressable
market size of +100 EURm in North America and Europe.
• North America: ~50 EURm
• Europe: ~60 EURm

+1 EURb

of +1 EURb for companion diagnostics across infec-

and heart diseases. An example future area is sepsis,
an infectious disease, with more than 5 million cases

per year in North America and Europe and a total addressable market potential of ~100 EURm year.
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Reason for the Offering
ViroGates is on a positive trajectory with a strong revenue and customer growth in recent quarters. However, the COVID-19 pandemic has challenged the core business.

Given the uncertain course of the pandemic and its potential negative commercial impact on the company, ViroGates needs to ensure sufficient runway to realize the full
potential in the acute care segment. In addition, ViroGates has identified two initiatives with significant potential that can further boost growth. ViroGates needs additional
financing to invest in the growth initiatives and realize the significant expected spillover effects to existing activities.
ViroGates see significant potential in the following
two growth initiatives:

Reimbursement potential in EEA for IVD in the ED

1) Obtain reimbursement in Europe

Initiate reimbursement processes in key European

No reimbursement potential
• UK
• Austria

and subsequently the ED segment. The recent strong

•

markets to boost growth in Europe within COVID-19

•

Spain

•

Denmark

COVID-19 data is an effective way of obtaining initial

•

•

Ireland

reimbursement for suPAR to broaden use.

•

Sweden

2) Initiate expansion to the US

Low reimbursement potential
• Greece

Enter the US within COVID-19 through an EUA and submit 510k application for emergency department use
before licensed roll-out.

•
•

Portugal
Netherlands

•
•

Finland

Romania

Bulgaria

Czech Republic

Moderate reimbursement potential
• France
• Norway
•

Germany

•

Lithuania

•

Poland

•

Estonia

•
•

Italy

Hungary

•

Latvia

High reimbursement potential
• Belgium
•

Switzerland (not EEA)

Reimbursement activties will be initiated in up to eight markets:
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Use of proceeds
Through the Offering, ViroGates is expected to raise gross proceeds of minimum 9.5 DKKm and maximum 19

DKKm. 4.5 DKKm of the Rights Issue is pre-subscribed by ViroGates’ largest shareholders and an additional 5

DKKm of underwriting undertakings from external investors have been obtained. In addition, ViroGates is in an
advanced dialogue regarding 9-12.5 DKKm in debt financing to supplement the Rights Issue. The combined

proceeds of 18.5-31.5 DKKm will be used to invest directly in commercial, scientific and regulatory activities to
take ViroGates to a new level concerning revenue and positioning in the global in-vitro diagnostics market.

EUROPE
Increase adoption

USA
Obtain marketing
approval

ADMIN
Ensure sufficient
runway and administrative scale-up

• Get reimbursement in key markets
to boost growth in Europe within
COVID-19 and subsequently the
ED segment

• Apply for emergency use authorization
obtain EUA for guiding COVID-19
anakinra treatment
• Submit 510k application
to get marketing approval in the US
and initiate licensed roll-out

• Ensure sufficient runway and
administrative scale-up
operations, finance, HR, etc. and
issue costs

~5-10 DDKm
20-40% of proceeds

~10-15 DDKm
30-50% of proceeds

~5-10 DDKm
20-40% of proceeds

Target

18.5-31.5 DKKm
9.5-19 DKKm in equity financing
9-12.5 DKKm in debt financing
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The Offering
The offering:

The Offering consists of a minimum of 158,507 new shares, corresponding to a total capital raise of DKK 9,510,420
and up to a maximum of 317,008 new shares, corresponding to a total capital raise of DKK 19,020,480.

Preferential rights:

Those who on the Record Date 22 June 2022 were registered as shareholders of ViroGates A/S have preferential
rights to subscribe for new shares in the Rights Issue. For one (1) existing share held on the Record Date the holder
receives one (1) Subscription Right. Ten (10) Subscription Rights entitle to subscription for one (1) new share.

Subscription price:

The subscription price per new share is DKK 60.

Subscription period:

Subscription of new shares will take place during the period 23 June – 6 July 2022.

Trading in subscription rights:

The Subscription Rights will be traded on Nasdaq First North Growth Market Denmark during the period 21 June –
4 July 2022.

Ticker:

VIRO

Permanent ISIN-code:

DK0061030574

Temporary ISIN-code:

DK0061807955 (will not be admitted to trading on Nasdaq First North)

Subscription rights ISIN-code:

DK0061808094

Subscription and underwriting undertakings
Name

Subscription undertakings (DKK)

Underwriting undertakings (DKK)

Share-holdings before Offering

N. P. Louis-Hansen ApS

2,500,020

-

25.77%

Ginnerup Capital ApS

1,000,020

-

10.28%

4am ApS (100% owned by Lars Krogsgaard)

1,000,020

-

10.28%

Gerhard Dal

-

2,010,300

-

Selandia Alpha Invest A/S

-

2,000,040

-

Arve Nilsson

-

1,000,020

-

4,500,060

5,010,360

46.33%

Total

In connection with the Offering, management exercises warrants at a value of minimum DKK 800,000. The participants are CEO Jakob Knudsen, CFO Mark Christian Hvidberg da Silva, VP Sales & Marketing Thomas Krarup, and CSO Jesper Eugen-Olsen.

14

ViroGates | Invitation to subscribe for shares

How to subscribe

What is the offer?

of subscription rights through Nordnet or their

p.m. Danish time, to make sure that your subscription

during the subscription period from 23 June 2022 to 6

made by the Board of Directors with priority to share-

shares without the use of Subscription Rights through

You can subscribe for new shares in ViroGates A/S
July 2022. The price is DKK 60 per share.
Where do you subscribe?

You can subscribe for new shares via Nordnet or
through your own bank.
Who can participate?

respective bank. Allocation of remaining shares will be
holders in the company as of the record date 22 June
2022.

When is the subscription period?

Subscription of new shares with Subscription Rights will
take place during the period 23 June - 6 July 2022.

Those who on the Record Date 22 June 2022 were reg-

How do you subscribe for new shares?

ential rights to subscribe for new shares in the Rights

Danish website or through your own bank’s trading

istered as shareholders of ViroGates A/S have preferIssue. For one (1) existing share held on the Record

Date the holder receives one (1) Subscription Right. Ten
(10) Subscription Rights entitle to subscription for one
(1) new share at the subscription price of DKK 60.

Existing shareholders or other investors can subscribe
for shares by acquiring and exercising additional

Subscription Rights which will be traded on Nasdaq
First North during the period 21 June – 4 July 2022. If

all shares in the offer are not subscribed for by use of

subscription rights, remaining shares will be allotted to
investors that have subscribed for shares without use

The new shares can be subscribed via Nordnet’s

platform. Use the bank’s Corporate Actions web page,
where information regarding issues of shares can be
found, or contact your adviser.

If you wish to place a binding subscription order for
new shares without the use of Subscription Rights,

you shall use the subscription form (for subscription

through Nordnet, see below). You can download it from
ViroGates’ investor page. Fill in the form and send or

hand it in to your own custodian institution or financial
intermediary, such that the subscription form is re-

ceived by Danske Bank no later than 6 July 2022 at 5:00

is included. Please note that if you wish to subscribe for
Nordnet, you should not use the form but subscribe
online on the Nordnet website.

You must be aware that your deposit no. and settlement account must be in the same bank.
If you want to know more

Investor meetings are held throughout the subscription
period. Read more about the meetings and download
the subscription form at www.virogates.com/investor.
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Management Team

Jakob Knudsen

Dr. Jesper Eugen-Olsen

Mark Christian Hvidberg da Silva

Dr. Thomas Krarup

Education
Master of Law, Copenhagen University;
MBA from Imperial College, UK.

Education
PhD in Biochemistry, Copenhagen University.

Education
Master of Science in Economics and Business Administration, Copenhagen Business
School.

Education
PhD in cell biology from Copenhagen University and Syracuse University, USA;
CBA from AVT Business School.

Competencies
Working 25 years in life science, his extensive experience spans commercial
operations, IP, sales and marketing, finance,
partnerships, licensing, financing, listing
requirements, a.o. Jakob Knudsen has held
managerial positions in Egalet Corp. (CCO
& CFO) and ALK-Abelló A/S (Head of Business Development).

Competencies
More than 30 years of research experience,
author/co-author of +150 peer reviewed
scientific publications and 12 patents.
Further to being Senior Researcher and
Principal Investigator at Copenhagen University Hvidovre Hospital, he is an independent expert and evaluator for a range of EU
financed projects.

Competencies
+5 years experience as a management
consultant in QVARTZ (acquired by Bain
& Company) heading projects within
corporate strategy, M&A and commercial
excellence primarily in Europe and North
America. He has previously worked for
Novozymes in Denmark and Nova Founders
Capital in Malaysia and the Philippines.

Competencies
Has worked in the life science and clinical
diagnostics industry since 1997, holding
positions within scientific marketing, licensing, business development and sales in
Radiometer Medical A/S, Becton Dickinson,
Roche Diagnostics, Oncotech Inc, Exiqon
A/S and ChemoMetec A/S.

Shareholding
27,505 shares, 52,975 warrants

Shareholding
146,379 shares, 30,404 warrants

Shareholding
1,334 shares, 14,700 warrants

CEO since 2011.

Co-founder and CSO since 2001.

Shareholdings listed as of the latest interim report (31 March 2022).

CFO since 2019.

VP, Global Sales & Marketing since 2018.

Shareholding
4,017 shares, 3,537 warrants
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Board of Directors

Patrik Dahlen, Chairman
Joined 2022.

Education
M.Sc. in Biochemistry, Åbo Akademi University;
Ph.D. in Biochemistry, University of Turku.
Competencies
Seasoned executive with more than 35 years
of experience in the international life science,
med-tech, and diagnostics business. Leadership experience in development, manufacturing, and commercial companies with
solutions for laboratories and hospitals. Leadership experience within companies ranging
from 10-2000 people. Experience from
companies owned by family offices, Venture
capital, Private Equity, and publicly traded
companies. Board memberships from more
than 10 companies including Leo Pharma, SSI
Diagnostica, AdvaLight, Proxeon etc.
Shareholding
0 shares, 0 warrants

Valérie Soulier

Dr. Lars Kongsbak

Education
Ph.D. in Human Biology-Neurochemistry,
University Claude Bernard, Lyon, and Karolinska; Institute Stockholm; Diploma of Advanced
Studies, University Claude Bernard, Lyon; M.Sc.
in Biochemistry, University Claude Bernard,
Lyon.

Education
M.Sc. in Biology, Copenhagen University; Ph.D.
in Molecular Biology from the Technical University of Denmark (DTU)

Founder & Managing Director 2C4P. Joined
2022.

Competencies
Proven Leadership ability, multicultural management, and general corporate experience
from helping healthcare companies for more
than 25 years. Experience from diagnostics
companies such as Radiometer/Danaher,
Siemens Healthineers, Dade Behring, Abbott
Labs. Hands-on experience in global marketing departments, and innovative product
launches, including leadership of 100 persons
in an international environment.
Shareholding
0 shares, 0 warrants

Shareholdings listed as of the latest interim report (31 March 2022).

President and CEO of Samplix ApS. Joined
2015.

Competencies
Former President & CEO of listed biopharmaceutical company; strategic business
development; M&A; financing, broad-based
leadership experience; senior scientist positions at blue-chip companies.
Shareholding
6,968 shares, 23,192 warrants

Lars Krogsgaard

Chief Investment Officer at The Investment
Fund for Developing Countries (IFU). Joined
2016.
Education
B.Sc. in Economics, Copenhagen Business
School; MBA in Finance and International
Business, Stern School of Business, New York.
Competencies
Track-record as active investor, owner and
board member in more than 25 Nordic companies incl. other growth companies; strategic development; business development; risk
management; financing, M&A.
Shareholding
325,965 shares, 0 warrants
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ViroGates A/S

Banevænget 13
3460 Birkerød
Phone: +45 21 13 13 36
E-mail: info@virogates.com
www.virogates.com
CVR-nr 25 73 40 33

Financial Adviser and Certified Adviser

Västra Hamnen Corporate Finance AB
Jungmansgatan 12, 211 11 Malmö, Sweden
Bredgade 30, 1260 Copenhagen, Denmark
Phone +46 40 200 250
E-mail: info@vhcorp.se
www.vhcorp.se

Legal Adviser

Settlement and Issuing Agent

Auditor

Mazanti-Andersen

Danske Bank A/S

BDO Statsautoriseret
revisionsaktieselskab

Amaliegade 10
1256 Copenhagen K
Phone +45 33 14 35 36
E-mail: info@mazanti.dk
www.mazanti.dk

Holmens Kanal 2-12
1092 Copenhagen K
Phone +45 70 12 34 56
www.danskebank.dk

Havneholmen 29
1561 Copenhagen V
Phone +45 39 15 52 00
E-mail: koebenhavn@bdo.dk
www.bdo.dk

